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BARRY C. GREENBERG

Title: Founder & Partner
Phone: 410.727.6600
Email: bgreenberg@rosenbergmartin.com

Bar Admissions Practice Groups
e Maryland e Commercial Lending
e U.S. District Court, District of Maryland ¢ Real Estate
Education

e University of Maryland School of Law, J.D.
(Honors) (1984)
e Haverford College, B.A. (1979)

Bio
Barry C. Greenberg, a founder and past managing partner, also serves as the chairperson of the firm'’s real estate
department. He is widely recognized for his experience in all phases of the real estate development process. Barry

has, for over 35 years, adeptly counseled his clients in all aspects of real estate projects, including contract
negotiations, financing, construction, leasing, land use, and entity structuring and organization.

Barry's real estate clients include land developers and builders, as well as developers of multi-family, retail,
industrial, office and mixed use projects. In addition, Barry represents major national and regional banks and
institutional lenders in connection with real estate acquisition, construction, permanent and other commercial
and asset-based loans. Utilizing his practical knowledge and insights into the applicable statutes and local
practice, Barry is regularly consulted by local and national counsel with respect to navigating complicated issues
related to Maryland transfer and recordation tax issues. Barry's well-rounded experience allows him to strategically
assess industry trends in advising his clients, with a thorough understanding of the various perspectives involved
in a deal.

Barry is a Fellow of the American College of Real Estate Lawyers, a prestigious recognition for his unparalleled
knowledge and legal acumen within the industry. In addition, he has been ranked for exceptional standing in the
area of Real Estate Law in Chambers USA in each edition since 2006. In his profile in Chambers, Barry is described
as “a problem solver who takes a prudent and practical approach to any issue.” Barry has also been selected for
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inclusion in rankings such as Maryland Super Lawyers, Best Lawyers in America, and other regional publications
for his superior experience in the real estate and lending industries

Experience

e Representation of master developer of major planned community in Baltimore-Washington corridor
spanning more than 20 years, including:
o Negotiation of numerous lot purchase agreements with national and regional homebuilders for sale of
in excess of 1,300 finished building lots,
Negotiation of retail leases and modifications covering in excess of 200,000 square feet
Management of lease enforcement actions
Negotiation of office leases
Negotiation of joint venture with office and office park developer for development and management
of office buildings that exceed 1,500,000 square feet in the aggregate.
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e Representation of developer of residential component of major planned community in Baltimore-
Washington corridor in connection with joint venture with land owner for residentially entitled land
permitting in excess of 1,000 building lots, and negotiation of finished lot purchase agreements with
national and regional builders.

e Representation of land developer in connection with acquisition of unimproved and unentitled property,
conducting title reviews and negotiation of lot purchase agreements for finished and unfinished lots.

e Representation of developer in two-phase urban multi-family project, including negotiating joint venture
agreement with land owner who contributed land to the project, coordinating all real estate aspects of
financing (which included utilizing Federal historic tax credits) and construction financing and ultimate
refinancing with Federal agency.

e Representation of developer in numerous suburban multi-family projects, including negotiating land
purchase agreements and land declarations and easements, construction, and permanent financing.

* Representation of multi-family developer in connection with the sale of portfolio properties.

e Representation of national homebuilder in connection with negotiation of contracts to acquire finished lots,
partially finished lots and raw land.

e Representation of developer in its acquisition of vacant suburban office building of 250,000 square feet, and
subsequent negotiation of acquisition and construction financing and leasing to governmental and private
tenants.

e Representation of regional developer and operator of storage facilities, including negotiation of financing
arrangements, ongoing business and operational issues. Recent transaction included refinancing of multiple
unit portfolio in multiple states and several counties in Maryland and other jurisdictions, which included
allocations of recordation taxes among jurisdictions and negotiations with various County law departments.

e Representation of lead lender/agent in connection with a series of syndicated credit facilities to an owner
and operator of gas service/convenience store portfolio.

e Representation of lead lender/agent in connection with syndicated facility for construction of
entertainment/hotel facilities by national developer of entertainment venues.

* Representation of construction lender in connection with suburban mixed-use project, including multi-
family buildings, retail and office buildings, located on ground-leased parcels.

e Representation of national permanent lender in connection with refinance of suburban office building
portfolio.



